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Unleash the power of data 

 

Grow opportunities with your channel partners with the refreshed 
Lenovo Data Storage Solutions portfolio 

When talking to your channel partners, refer to this guide to build your conversations around the 
Lenovo ThinkSystem DE, DG and DM Storage Arrays and ThinkAgile SDI refresh. 
 
Provide your channel partners with key talking points, conversation prompts and useful discussion 

tips to help them seize the data-driven opportunity.   
 
Key talking points for your partners 

The global data volume is expanding rapidly, yet data is the backbone of modern businesses, giving 
your partners big opportunities to seize the data-driven opportunity: 
 

• Global data centre storage capacity is expected to grow from just over 1ZB in 2024 to 

2.49ZB by 2028. 1  

• AI spend will more than double in 2025. 2 

• 65% of organizations prefer hybrid and on-prem solutions for latency, data sensitivity and 

compliance concerns. 3 

With 21 new models, the depth and breadth of the Lenovo Data Storage Solutions portfolio 
addresses wide-ranging customer needs for in-house storage. This gives your partners significant 
opportunities in the SMB and start-up market right up to enterprise. 

Next-gen ThinkSystem Storage Arrays and ThinkAgile SDI models are architected for optimal 
performance and efficiency with integrated data security and resiliency features designed for 
enterprise AI and modern data management workloads. 

Are you ready to help your channel partners deliver next-gen data storage to customers?  

Here’s what you need to know 

Conversation prompts to inspire your channel partners: 

● Do your customers need storage that can support future data growth? 
● Are your customers prepared for the increasing demands of AI data loads? 
● Are your customers focused on optimizing total cost of ownership (TCO)? 
● Do you have customers who are looking to expand to additional locations? 
● Do you have customers who are looking to expand to additional locations? 
● Do your customers have sustainability goals when purchasing data storage?  
● Do your customers’ data storage solutions have data security features built in? 

 

 

 
1 Gartner 

2 Lenovo CIO Playbook 2025 

3 Lenovo CIO Playbook 2025 

https://www.gartner.com/en/documents/5893343#:~:text=Summary,type%20(SSD%20versus%20HDD).
https://www.lenovo.com/us/en/explore/lenovo-ai-nomics-idc-cio-playbook-2025
https://www.lenovo.com/us/en/explore/lenovo-ai-nomics-idc-cio-playbook-2025


 
 

Tips for smoother discussions  

Customer requirements Talking points 

My customers need tight security. Lenovo Data Storage Solutions are designed with integrated data 

security and resiliency features to lower risk and provide greater 

data protection. Provide customers with software-based 

encryption for enhanced data protection. 

 

Features include AI-powered Autonomous Ransomware 

Protection, secure end-to-end management software-based 

XClarity, and tamperproof snapshots for added reassurance. 

My customers have restricted budgets. ThinkSystem DE Series offers ideal performance for high-volume 

products at an accessible price point. 

 

Entry level models provide lower TCO. 

 

The series also has numerous efficiency benefits across the 

range – reducing energy consumption and time to value. 

 

For example, ThinkSystem DG Series offers up to 99% density 

improvement and up to 97% energy savings4. It also saves up to 

70% on storage costs through automated data tiering to the cloud 

with ThinkSystem DG Storage Arrays.5 

 

In addition, ThinkSystem solutions combine with our ThinkAgile 

SDI portfolio, enabling their customers to build converged 

systems that scale compute and storage independently – 

lowering TCO. 

 

 
  

 
4 Up to 99% density improvement and 97% energy saving comparing ThinkSystem DG7200 to a legacy solution featuring 10K HDDs. 

5 Save up to 70% on storage costs is a calculation based on storage capacity needed for 100% on prem vs a tiered cloud solution. 



 
 

My customers have demanding workloads 

and can’t afford to compromise on 

performance. 

 

The entire Lenovo Data Storage Solutions portfolio is geared for 

next-gen performance. 

Key stats and value statements include: 

ThinkSystem DE Series provides 3x performance to quickly 

manage data.6 

Find out more >   

DE4200 

DE4800 

ThinkSystem DG Series offers industry-leading flash 

performance and unified storage for the most demanding 

enterprises. 

Find out more >   

DG5200  

DG7200  

ThinkSystem DM series delivers 2.5x faster performance across 

flash and hybrid storage.7 

Find out more >  

DM3200F 

DM5200F 

DM7200F 

DM5200H 

How can my customers support 

sustainability and keep energy costs down? 

ThinkSystem DG Series delivers up to 97% energy savings.8 

 

ThinkAgile Software-Defined Infrastructure (SDI) solutions enable 

up to 25% energy savings with the industry’s first liquid-cooled 

Hyperconverged Infrastructure (HCI) application for Gen AI use 

cases.9 

 
  

 
6 Comparing performance of new DE4800F to previous generation DE4000F. 

7 Up to 2.5x faster comparing performance of new ThinkSystem DM7200F vs ThinkSystem DM7200F 

8 Up to 99% density improvement and 97% energy saving comparing ThinkSystem DG7200 to a legacy solution featuring 10K HDDs. 

9 25% energy savings calculation based on using Lenovo Neptune Liquid Cooling on ThinkAgile HX V4 compared to previous generation 

https://lenovopress.lenovo.com/lp2071
https://lenovopress.lenovo.com/lp2072
https://lenovopress.lenovo.com/lp2074
https://lenovopress.lenovo.com/lp2074
https://lenovopress.lenovo.com/lp2075
https://lenovopress.lenovo.com/lp2075
https://lenovopress.lenovo.com/lp2075
https://lenovopress.lenovo.com/lp2149


 
 

I’ve got customers that work in very small 

offices, will these products be disruptive to 

their teams? 

The optimized performance of the range means customers get 

more for less rack space. 

 

Also, ThinkSystem DG Series has up to 99% density 

improvement10.  

My customers have specific requirements 

and don’t want off-the-shelf solutions. 

Explain how we can build custom configurations leveraging 

common storage and controller options across the ThinkSystem 

DE storage portfolio – while maximizing configuration flexibility 

with the broadest choice of host connectivity options. 

 

I must be able to offer ongoing support to 

my customers’ teams.  

ThinkSystem DE Series provides ultimate customer investment 

protection with a 7-year support life. 

 

 

Get your partners set for success with Lenovo 360 

With Lenovo 360, Lenovo’s award-winning Global Partner Framework, your partners will be able to 

do business more effectively, connect with experts and training – and gain access to marketing 

resources and incentives11 so they can drive even stronger sales.  

 
10 Up to 99% density improvement and 97% energy saving comparing ThinkSystem DG7200 to a legacy solution featuring 10K HDDs. 

11 Subject to regional-specific incentive programs. 


